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SAFE HARBOR STATEMENT

The information contained in this presentation has been made available to you with the consent of Codex DNA (“Codex DNA,” the “Company,” “we” or “our”) for informational purposes only. This presentation is
strictly confidential and may not be reproduced or redistributed in whole or in part nor may its contents be disclosed to any other person without our prior written permission. By viewing this presentation, you
agree to keep any information (including oral information) that we provide as part of the presentation confidential and not to disclose any of the information to any other person without such permission.

This presentation contains forward-looking statements. All statements contained in this presentation other than statements of historical facts, including our business strategy and plans and objectives for future
operations, including our financial performance, are forward-looking statements. The words “anticipate,” “believe,” "continue," "estimate," "expect," "intend," "may," “designed to,” “will” and similar expressions
are intended to identify forward-looking statements. We have based these forward-looking statements largely on our current expectations and projections about future events and trends that we believe may
affect our financial condition, results of operations, business strategy, short-term and long-term business operations and objectives, and financial needs. Forward-looking statements made in this presentation
include statements about estimates of the synthetic biology market, market growth, and new market expansion; our future revenue, expenses, capital requirements and our needs for additional financing; our
expectations regarding the rate and degree of market acceptance of our BioXp system, BioXp kits and benchtop reagents; the ability of our products to facilitate the design-build-test paradigm of synthetic
biology; and the size and growth of the synthetic biology market and competitive companies and technologies and our industry, and many others. Forward-looking statements are subject to a number of risks
and uncertainties and represent our views as of the date of the presentation. The future events and trends discussed in this presentation may not occur and actual results could differ materially and adversely
from those anticipated or implied in the forward-looking statements. We describe these and other risks and uncertainties in our filings with the Securities and Exchange Commission (“SEC”), which are available
on the SEC website. You should not rely on these statements as representing our views in the future. The forward-looking statements contained in this presentation speak only as of the date of this
presentations and we undertake no obligation or duty to update information contained in these forward-looking statements, whether as a result of new information, future events or otherwise.

This presentation is not an offer to sell securities of Codex DNA and it is not soliciting offers to buy securities of Codex DNA in any jurisdiction where the offer or sale is not permitted.

This presentation includes statistical and other industry and market data that we obtained from industry publications and research, surveys and studies conducted by third parties as well as our own estimates
of potential market opportunities. Industry publications and third-party research, surveys and studies generally indicate that their information has been obtained from sources believed to be reliable, although
they do not guarantee the accuracy or completeness of such information. We believe that these third-party sources and estimates are reliable, but have not independently verified them. Our estimates of the
potential market opportunities for our products include several key assumptions based on our industry knowledge, industry publications, third-party research and other surveys, which may be based on a

small sample size and may fail to accurately reflect market opportunities. While we believe that our internal assumptions are reasonable, no independent source has verified such assumptions. The industry in
which we operate is subject to a high degree of uncertainty and risk due to a variety of important factors that could cause results to differ materially from those expressed in the estimates made by third parties
and by us.

Trademarks in this presentation are the property of their respective owners and used for informational and education purposes only.
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Q4’2021 KEY HIGHLIGHTS

Continued to execute in all areas of our growth strategy:

= |ncreased total revenue by 59% over prior year period

= Signed early access collaboration and licensing agreement with Pfizer for SOLA enzymatic DNA synthesis
technology

= Expanded catalog of COVID-19 tools with release of full-length synthetic genome for SARS-CoV-2 Omicron Variant,
which can be used by researchers in development of therapies, vaccines, and new diagnostics to help in the fight
against the COVID-19 pandemic

= Announced collaboration with RNAimmune to optimize future mRNA synthesis and delivery Kits

= Closed the acquisition of Eton Bioscience

Progressed in our research and development programs:

= Achieved important milestones in our SOLA enzymatic DNA synthesis program, including synthesis of full length
H1 and N1 genes from the Influenza A virus, which are approximately 1,800 base pairs (bp) and 1,500bp in
length, respectively

= Successfully built full-length genes, mMRNA and protein starting from DNA generated using our SOLA enzymatic
DNA synthesis technology with our BioXp instrumentation
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SIGNIFICANT REVENUE GROWTH

TOTAL REVENUE ($ MILLIONS)

65%
PRODUCT SALES GROWTH

}

$11.0

44%
PRODUCT SALES GROWTH

$6.6

2019 2020 2021

B Product sales B Royalties & Other
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KEY DRIVERS OF FUTURE GROWTH

MARKET TAILWINDS
@ Continued market and application growth

CHANNEL EXPANSION
@ Direct revenue channels
@ Channel partners for outside US

COLLABORATION / PARTNER REVENUE
() Pfizer agreement

DISRUPTIVE PRODUCT LAUNCHES DRIVE UTILIZATION

BIOXP KITS
= BioXp Hi-Fi DNA Libraries Kit 2H'2022E
= BioXp rapid-scale mRNA synthesis kit 2H2022E
= BioXp protein synthesis kit 2H2022E

BIOXP SYSTEMS

BioXp 9600 system Q4 2022E

= BioXp oligo printer system 2023E

BioXp DBC system after 2023E

= BioXp needle-ready vaccine printer system



GO TO MARKET STRATEGY

") %%

Our ability to drive deep customer
relationships using a unique hybrid
approach enables value creation

Automation Platforms Biofoundry Services Partnerships

Our go to market strategy is

a combination of direct and distributed \ /
selling channels for automation

solutions and Biofoundry services and V Y
leveraging our technology portfolio

and capabilities to engage in value = Value-proposition selling = | everage tech-stack
creating partnerships = Penetrate workflows = Deep partnerships
= Use direct + distributor channels = [arge deals
= New markets + new products = Attractive
economics
= Access to end
markets
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DEAL SNAPSHOT: WORTH UP TO $500M TO CODEX DNA
= Licensing and collaboration agreement to accelerate R&D of mRNA-based vaccines and
Pﬁzer biotherapies

= Collaboration gives Pfizer early access to out novel SOLA enzymatic DNA synthesis

technology
= Option for exclusivity in two therapeutic areas
MRNA VACCINE , o . S
= Exclusive application: development milestones up to $55M + commercial milestones up to
DISCOVERY $180M, plus royalties for each application

= Non-exclusive applications: development milestones up to $35M + commercial milestones

= I ition : N
Demonstrates value propositio up to $60M, plus royalties for each application

for the BioXp franchise

Validates Codex DNA as a

leading EDS platform

“We have signed a strategic collaboration and
licensing agreement with Codex DNA... [for the]
enzymatic assembly of DNA at the front-end of
the mRNA production process.”

This could possibly [CL TR ERTH R (R T L [TT-F:]
new vaccine from 3 months down to 2 months.

If successful, this would be an important
differentiator when developing a vaccine for the
flu, for example, as it would allow us to select a
strain much closer to the start of any flu season.”

Provides significant near-term
revenues including royalties on
sales of mMRNA-based vaccines
and therapeutics

- Dr. Albert Bourla, Pfizer Chairman and CEO
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OUR EDS SOLUTION: SOLA
(SHORT OLIGO LIGATION
ASSEMBLY)

Novel patent patented method for
DNA Synthesis

Multiple strategies to
commercialization

Potential to drive near-term revenue
growth via partnerships

Sustainable technology

Potential to improve gross margins
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SOLA EDS Solutions

Integrate into BioXp
automation solutions

Licenses and
Collaborations

Internal Manufacturing
platform




2022 GUIDANCE

Full year 2022, guidance:

= Total Revenue in the range of $19 to $21 million

= Gross margin is expected to be 42% to 46%

= Operating expenses are expected to be approximately $70 million, driven by
investments in R&D to accelerate launch of the Company’s BioXp Oligo printer
and SOLA enzymatic DNA Synthesis program.

= R&D is expected to be approximately $31 million

“Looking ahead, we are investing for the future and expect strong
financial results in 2022, with growth in our core BioXp business,
new product launches, and meaningful contributions from our
recently announced collaboration agreement with Pfizer.”

- Jennifer McNealey, Codex DNA's Chief Financial Officer
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SUMMARY INVESTMENT HIGHLIGHTS

End-to-end automation systems : :
and services for synthetic biology Strong commercial growth trajectory
Diversified revenue stream (on market
products, biofoundry services &
partnerships

Opportunity to unlock large,
multi-billion-dollar TAMs

Large IP portfolio, with over Potential for significant gross
300 patents margin expansion

Robust commercial pipeline and
technology stack for partnering
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